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Onwuc gueumnnidm

OucumnniHa «lHTepHeT-6i3Hec» opieHTOBaHa Ha rMMboke Ta r'pyHTOBHE 3aCBOEHHSA CTyAeHTaMu HOBOI
dinocodii KOMepUINHOI AianbHOCTI B Mepexi IHTepHeT. Ha cbOrogHiWwHin 4yac cnocTepiraeTbCa 3MiLLLEHHS
aKLEHTIB 3 KOMYHIKaLiNHOI Ta iH(popMaLinHO-NOLYKOBOI (PYyHKLIN IHTEPHETY Ha pearni3auito 3 Noro 4oNnoMorow
3aBAaHb cyyacHoro 6i3Hecy. Lle BigbyBaeTbcsi 3aBAsSiKM 30ATHOCTI MEpPeXeBUX TEXHOSOrIN [LOKOPIHHO
3MiHIOBaTK Ccnocib B3aemMogii MiX NoabMy i KOMNaHIAMWM, METOAM OOCHIAHULBKOI AiANbHOCTI, KyniBni-npoaaxy
TOWO. IHTEpHeT He Tinbku 3abe3neuvye LWBUOKE PO3MNOBCIOAXEHHS iHpopMauii Ta ik HacnigoK, 3BOPOTHOrO
3B’AI3KY, @ W 3MIHIOE Ta MiACUIIOE KOHKYPEHLi0 B BiNbLIOCTI TpaguUIiHMX rany3en eKOHOMIKK, Takmx 9k 3MI,
po3apibHa Topriens, iHdbopmMmaTM3auis, TenekoMyHikauii, iHaHCOBI MOCNyru, TPAHCMOPTYBAHHS, OCBITa TOLLLO.

Takum YMHOM, MeTOHo Kypcy «IHTepHeT-6i3Hec» € hopMyBaHHS LiNiCHOI CUCTEMW 3HAHb NPO iHTepHeT-6i3HeC
yepes BMBYEHHA TEPMIHOSOMNYHOrO anapary, pO3KpUTTS YCiX HaBeAeHUX NOHATL i BHYTPILWHbLOT fOrikK g9Bu1LLa, a
TaKOX HaJaHHS YSIBNEHHS NP0 OpraHi3auinHO-TEXHONOoriYHy mMopenb 6isHecy B iHTEpHETi. 3a MeTy npegMmeTy
BBaXa€eTbCA M 3000yTTs CTyAeHTaMM NPaKTUYHMX HaBUYOK 3 NPOBEAEHHSA AINOBUX onepauii eneKTpoHHUMU
3acobamu rnobanbHOI KOMN'KTEPHOT Mepexi IHTepHeT.

CTpykTypa Kypcy
Ne
Tema Pe3ynbTaTty HaBYaHHSA 3aBaaHHA
1 BBepneHHs B O3HaloMIIEHHS i3 6a30BMMM NpUHLMNAMU lNoTouHe
iHTepHeT-bi3HeC byHKLIiOHYBaHHSA iHTepHeT-6i3Hecy OMUTYBaHHA
2 OcHoBHiI nigxoan oo YMiHHS 3acTOCyBaTV TEOPETUYHI Ta NPUKNaaHi [NoTo4He
CTBOpPEHHS IHTepHeT- acnekTu hopMyBaHHSA Ta PYHKLiOHYBaHHA OMUTYBaHHA
KOMMNaHin [HTepHeT-KOMNaHin
3 OcHoBHi criocobu BeaeHHs 30aTHICTb po3pobuTK CTPYKTYPY BipTyarnbHOro CranpapTusoBaHi
iHTepHeT-6i3Hecy npeacTaBHULTBA BiMNOBIAHO 4O MOro 3aBAaHb Tectu
4 CuctemMu iHTepHeT- 6izHecy | BMiHHSI npoBOAUTM ayanUT KOPNOPATUBHUX iHTEPHET- "pynosi
y KOpnopaTuBHOMY CUCTEM, NPOEKTYBATU BipTyarnbHe NignpueMCTBO y 3aBAaHHA
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CEeKTOopi: KopnopaTuBHI
npencTaBHNLTBA B IHTEPHET,
BipTyarnbHi nianprMemcTBa,
IHTepHeT-iHKy6aTopu Ta
MobinbHa KomepLis

BUrNAAj MakeTy Ta TEXHIYHOro 3aBAaHHS,
BMKOPUCTOBYBATM iHCTPYMEHTapiii MobinbHOI
Komepujii

Cepsicu Ta nnatdopmm 30aTHICTb BUKOPUCTOBYBATM TakKi iIHCTPYMEHTM AK CtaHoapTn3oBaHi
ANA BEAEHHS iHTepHeT- Google Merchant, SERanking Ta Search Console TecTu
GisHecy npwv 34iNCHeHHI Gi3Hecy B iHTepHeTi

OcobnueocrTi BMmiHHS chopmyBaTh KOMMNneke undpoBux MoTouHe
MapKETUHroBOI AifANIbHOCTI iHCTPYMEHTIB MapKeTUHry (KOHTEKCTya pekrnama, OMUTYBaHHA
Ha eNeKTPOHHOMY PUHKY NOLUYKOBa ONTUMI3aLlid, eNIEKTPOHHI PO3CUNaHHA Ta

iH.) ANs KOHKPETHOro 3aBAaHHsA 6i3Hecy B iHTEpPHETI

OnepyBaHHs Big Data B 3HaHHA cMcTeM aHaniTukK, 3okpema, Google MoTouHe
€neKTpoHHOMY bi3Heci Analytics, Ta BMiHHA CTpYKTypyBaTu 06CArun OMUTYBaHHA

CTaTUCTUYHO-3BITHOI iIHpOpMaLLii 3@ LONOMOroLo
Google Data Studio
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MoniTuka ouiHOBaHHSA

e [loniTka wWoao geananHiB Ta nepecknapaHHA: PoboTtu, aki 34al0TbCa i3 NOpYLEHHAM TepMiHiB 6e3
NOBaXHUX NPUYMH, OLLIHIOITLCA Ha HUXYY OUIHKY (3HMXeHHs Big 10 no 20 6anis). NepecknagaHHa moaynis
BinOyBa€ETbCA i3 O3BOSY AeKaHATy 3a HAasiBHOCTI NOBaXHUX NPUYUH (Hanpuknag, nikapHaHum).

e [loniTnka wWopno akagemivyHoi 4O06poyYecHOCTI. BukopuctaHHs ApyKOBaHUX | €NEKTPOHHUX axepen iHopmaui
nif, Yac KOHTPONbHUX 3aXOAIB Ta eK3aMeHIB 3a00pPOHEHO.

¢ [onitTuka wopo BiABiAyBaHHA: BigBigyBaHHA 3aHATb € 060B’A3KOBMM KOMMOHEHTOM OLLiHIOBAHHS, KinbKiCTb
[03BOSIEHMX (HEBIANpaLbOBaHMX) NPOMNYCKIiB 3a4a€ MeXi MakCcMManbHOro 6any 3a Kypc Ta y3roaxyeTrbes 3
BMKNaga4yeM BiAMoBIiAHO A0 AIMCHOI KiNbKOCTi 3aHATb. 3@ 06’€KTMBHUX MpUYUH (Hanpuknag, XBopoba,
MiXXHapogHe CTaXyBaHHA 4u 3arasnbHi popc-MaxopHi 06CTaBUHN) HaBYaHHA MoXe BiabyBaTUCb B OHMauH
¢hopMi 3a NOrogXEHHSM i3 KEPIBHUKOM KypcCy.

CknapoBi oLiHHOBaHHA
OcTaToyHa oLjHKa 3a Kypc po3paxoBYETbLCA HACTYMHUM YMHOM:

Buawu ouiHoBaHHA MigkpuTepii % Big OLWiHKK 32 BUA KOHTpOnIo /
BiA 3aranbHOi OLiHKK

Moaynb Ne1 BipBinyBaHHA 3aHATb 10
AKTUBHICTb Ha 3aHATTAX 20
[onaTtkoBi 3aBOaHHsA, CaMOCTilHa 20

po6oTta
KoHTponbHa poboTa 50
Pazom, modynb Ne1 (% 8i0 3azasibHOI OUIHKU 3a KypC) 30
Moaynb Ne2 BipBinyBaHHA 3aHATb 10
AKTUBHICTb Ha 3aHATTAX, 30

CamocrTinHa poboTa, y4yacTb y
KOHepeHUifX Ta iHLWNX 3axoaax 3
BiNOBIgHOI TEMATUKK

60

Pazom, Mmodynb Ne2 (% 8id 3azasibHOI OUIHKU 3a KypC) 40

!(OMI'IJ:IeKCHe npakTuyHe YHiKanbHiCTb, OpuriHanbHIiCTb Ta 30
iHaMBiQyanbHe 3aBAaHHSA KpeaTuBHICTb

KoHTeHT 40

3axuct 30

Pasom, KII3 (% 8i0 3azanbHOI OUIHKU 3a KypC) 30
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LLikana ouiHIOBaHHSA CTYyQEHTIB:

ECTS Banu 3mict
A 90-100 BiAMIHHO
B 85-89 nobpe
C 75-84 nobpe
D 65-74 3a[0BiNbHO
E 60-64 [OCTaTHbO
FX 35-59 HE3a40BINIbHO 3 MOXJMBICTHO MOBTOPHOIO CKNagaHHs
F 1-34 He3a0BiNbHO 3 060B’A3KOBMM MOBTOPHNM KYPCOM




