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Onuc gucuunniHm

[HTerpauinHi npouecn i akTUBHUN PO3BUTOK AiNIOBMX KOHTAKTIB CTaBMATb KOHKPETHI 3aBOaHHA
nepea BULLIOKO LLIKOSOK LLOAO0 MiAroToBKM kBanidikoBaHMX cneuianicTiB, OCHOBHOK CGeporo AisfibHOCTI
SIKUX € BEEHHSI NEPEMOBUWH Ta BPEryntoBaHHA KOHIIKTIB K BCIX cdpepax iCHyBaHHS CoLiymy.

Kypc “0inoBi koMyHikauii aHrNinCbKO0 MOBOIO» MOBUHEH 3abe3neyvnTy BigNoOBIAHWIA PiBEHb 3HAHb
AiNoBOI aHrMiNCLKOI MOBW | PO3BUHYTW Y CTYAEHTIB BMIHHS | HABUYKN aKTMBHOIO BUKOPUCTaHHSA Cy4acHUX
dopm i 3acobiB KOMyHikauii (y gaHoMy BuMagKy neperoBopiB i AebaTiB, HanMCaHHS i BUrONOLIEHHS
ogiLiHMX NPOMOB i Npes3eHTauin), y chniBnpaui 3 AINOBMMW NapTHepaMmu, y HanarofpKeHHi cnisnpadi,
PO3B’A3aHHI CKNagHUX NUTaHb BUPILLEHHI KOHMNIKTIB i npobnem, ToLlo.

OTXe, METOO Kypcy € (popMyBaHHA HEOOXIQHOro PiBHSA KOMYHIKaTMBHOT CIPOMOXHOCTI Y cdepax
inoBoro Ta npodecinHoro AVUCKYpCY B YCHIN i MUCEMHIN bopmax, a TakoX PO3BUTOK CTIMKOro iHTepecy
00 Moro 3micty. BuueHHa gmucumnniHm «[inoBi KOMyHikauil aHrnincekolo Mooy nepeabavae BuLMUN
piBEHb BONOAIHHS aHMINCBLKOK MOBOH, 0DOB’sI3KOBE OMaHyBaHHA Nporpamm nonepeaHix etanis Kypcis, a
TaKoX LinecnpsamoBaHoi, Harnonernueoi poboTn, akTMBHOI B3aemopdil i chiBnpaui Ha nNpaKTUYHUX
3aHATTAX Ta CaMOCTIMHOrO BUKOHAHHSA KOMMIEKCHOIO NPaKTUYHOro iHAMBIAYanbHOro 3aBaHHS.

CTpyKkTypa Kypcy

MoavHn Tema Pe3ynbTaTty HaBYaHHA 3aBgaHHA
(nek. /
cem.)
214 Tema 1. Kpoc-KynbTypHi MigTprMmyBaTN HaNeXHW piBeHb 3HaHb, MoTouHe
KOMYHIKalll, IX ponb y oBofo4iBaT HOBUMW 3HAHHSMWU BNPOOOBX onnTyBaHH4,
CycninbLeTs XWTTS, NiABULLYBATM PiBEHL BNACHOI
kBanigikauii
[oHOCMTM BRacHi 3HaHHSA, BUCHOBKM Ta




aprymeHTu go daxisuis i HedaxiBuis

2/4 Tema 2. Bugu MpoayKysaTh HOBI iaei 4N Po3B’A3aHHA MNoTouHe
neperosopie Ta NPaKkTUYHMX 3aBAaHb 3i chepun npodeciiHoi onuTyBaHHA
MOCEPEAHNLITBO y HPUANYHOI AiANBHOCTI
TpaHCNOPTHOMY
Bi3Heci

214 Tewma 3. 5|3He9- [JOoHOCUTM  BNAcHi  3HaHHA, BWCHOBKM Ta MoTouHe
KOPECTIORACHUIA ¥ aprymeHTun go ¢axisLis i Hedaxisuis OnnTyBaHHA
cdpepi TpaHcnopTy pry A H H

1/4 Tema 4. Mwucteutso | [IpogykyBatn HOBI imei 1 pos’s3anHs | MopaynbHa
npeseHTauii sk 3aci6 | mpakTuunux 3aBnanb 31 cdepu mpodeciiinoi | KOHTPOMbHA
ycniwHol - AONOBIAL Y | jopuanyHOl AisUIBHOCTI pobota
Cy4acHOMY CoLliyMi.

[JOHOCUTM  BNAcHi  3HaHHA, BWCHOBKM Ta
aprymeHTN oo daxisuis i HedaxisLiB

2/4 Tema 5. ETuka MpoAyKyBaT HOBI ifei AnA po3B’A3aHHA MoTouHe
AINOBUX KOMYHIKaLIV B NPaKTUYHKUX 3aBAaHb 3i chepu npodecitHoi OnUTyBaHHS
TPaHCMOPTHIN cdepi o i

FOPUANYHOI AiANbHOCTI

2/4 Tema 6. OCHOBHI MigTpymyBaTN HaNEXHWU piBEHb 3HaHb, IHOuBIayanbHi
4HrNMOMOBHI JkaHpU OBOJ104iBaTV HOBUMMW 3HAHHAMW BNPOOOBX XUTTS, | MPE3eHTaul
NUCLMOBOI niaBuLLyBaTU piBeHb BMacHoi ksanidikauji
KOMYHiKaLii B
'::J}I/K;BO'OCB'THM [JOHOCUTM BARAacHi 3HAHHA, BWCHOBKM Ta

4 aprymeHT o daxisuis i HedaxisLiB

2/4 Tema 7. AkagemivHe MigTpymyBaTK HanNeXHUN piBEHb 3HaHb, MoTouHe
n1cbMoO i chaxoBa 0OBOJI0AiBaTN HOBMMUW 3HAHHAMMW BNPOOOBX XUTTs, | ONUTYBAHHA
topnAanHa TePMIHOTIONA | ninguuysaTK piBeHb BNacHoi keanidikauii

JoHOoCUTM  BRACHi  3HaAHHA, BWCHOBKM Ta
aprymeHTun go ¢axisuis i Hedaxisuis

2/2 Tema 8. OcobnmBocTi MigTpumyBaTK HaNEXHUN piBEHb 3HaHb, PekTopcbka
TEXHIKM nepeknagy OoBOJ104iBaTU HOBUMMW 3HAHHAMW BNPOOOBX XUTTs, | KOHTPONbHA

poboTta

nigBvLLyBaTK piBEHb BNacHoi ksanidgikadii.
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MoniTuka ouiHOBaHHA

e [loniTuka wWopno aegnamHiB Ta nepecknagaHHa: Pobotn, ski 34al0TbCs i3 NOpyLWEHHAM TepMiHiB 6e3
MOBaXHUX MPUYMH, OLHIOITLCA Ha HWXYY ouiHKy (-20 6anis). NepecknagaHHa moaynis BiabyBaeTbCs i3
[03BONy AeKaHaTy 3a HassBHOCTI MOBaXHUX NPUYUH (Hanpuknag, NikapHaHWR).

e [oniTnka wopmo akagemivyHOl [OOGPOYECHOCTI: YCi NMCbMOBI pobOTM NEPEBIPAITLCA Ha HasiIBHICTb
nnariaty i 4onyckalTbCa 40 3aXUCTY i3 KOPEKTHUMU TEKCTOBUMM 3ano3ndeHHsaMn He Binbie 20%.

e [oniTnka wopo BiaBiAyBaHHA: BigBigyBaHHA 3aHATbL € OOOB’A3KOBMM KOMMOHEHTOM OLIHIOBAHHS,
KiNbKIiCTb A03BOMEHUX (HeBigNpauboBaHMX) MPONYCKIB 3adae Mexi mMakcumanbHoro 6any 3a kypc Ta
Y3roPKyeTbCA 3 BUKMNagadyem BigNOBIOHO [0 AIMCHOT KiNbKOCTI 3aHATb. 3a 00’€KTUBHUX MPUYMH
(Hanpuknag, xsopoba, MiXHaApOAHE CTaXKyBaHHS) HaBYaHHSA MOXe BigbyBaTuCb B OH-navH dopmi 3a
MOTrO[DKEHHAM i3 KEPIBHMKOM KypCy.

OuiHOBaHHA

OcTaTou4Ha OLjiHKa 3a Kypc pO3paxoBYETbCH HACTYMHUM YUHOM:


https://blog.hubspot.com/sales/types-business-etiquette
https://blog.hubspot.com/sales/types-business-etiquette
https://www.columbustech.edu/skins/userfiles/files/Training%20Manual%20-%20Business%20Etiquette%20(1).pdf
https://www.columbustech.edu/skins/userfiles/files/Training%20Manual%20-%20Business%20Etiquette%20(1).pdf

Buan ouiHoBaHHS % Big, OCTAaTOYHOI OL|iHKN

3anixoeuii modyns 1 20

1. YcHe onuTyBaHHS IMiJT 9ac 3aHATTS
(4 remu o 10 Gani = 400aiB)
2. IucemoBa podoTa = 60 OaiB

3anikosuli Modynb 2 (pekmopcbKa KOHMpoasvHa poboma) 20

1. YcHe onuTyBaHHS mig4ac 3aHATTS

(4 Temu o 10 GamniB = 40 6aiB)

2. IImcpmoBa podota = 400aiB

3. IHguBigyanbHi npesexTadii = 20 6anis

3anikosuli modyne 3 (nidcymkoea ouiHka 3a KIi3) 20

1. HanncanHs Ta 3axucT KIMI3 = 80 6anis.
2. BukoHaHHs 3aBgaHb nig vac TpeHiHry = 20 6anis

Icnum 40

1. [lucemoBa pobota = 75 OaniB
2. YcHa BianoBias = 25 0anis

LLikana ouiHiOBaHHS CTYOEHTIB:

ECTS Banu 3micT
A 90-100 BigMiHHO
B 85-89 pobpe
C 75-84 nobpe
D 65-74 3a0BiNbHO
E 60-64 [OCTaTHLO
FX 35-59 He3a[oBIfNIbHO 3 MOXIMBICTIO MOBTOPHOIO CKNagaHHs
F 1-34 He3a[0BINbHO 3 060B’I3KOBUM NMOBTOPHUM KYPCOM




